
 

 



 

  



 

 

Company Background 

La Opala RG Limited (LORGL) is one of the leading players in the tableware products (opal and glass) in India. It sells its opalware products under two brands i.e. La Opala 
(economy segment) and Diva (premium segment) and glassware products under the Solitaire brand. It is operating in the opalware segment for around three decades and is one of 
the major domestic manufacturers operating in this segment. 

Investment Rationale 

Premiumization and strong brand recall to further strengthen margins 

With a focus on better margins, LORGL has constantly improved its revenue mix by concentrating on high value or premium products. From a capacity of 4000 TPA in FY13 for its 
premium brand Diva (which currently has four sub-brands - Classique, Quadra, Ivory and Sovarna) , they have scaled it up by 400% to 16000 TPA by the end of FY18. This also 
helped the company take the premium product share mix in total revenue from 48% in FY13 to 75% in FY18. Going forward this is all set to increase more and help strengthen the 
margins. 

Big beneficiary of  market shift from steel to opalware : 

The Indian houseware market was traditionally structured such that the middle class only relied on stainless steel tableware for daily use while using the expensive priced mela-
mine, glassware or ceramic for special occasions, gifting or for guests. But with rising per capita income, size of opportunity and changing dynamics of Indian Families La Opala 
stands to benefit from more discretionary spending on their products. According to LORL’s FY19 annual report, the Indian opalware market was estimated at INR 5bn in 2018 and 
India’s tableware market stood close to INR 100bn. Of this, opalware accounts for close to 5%, while steel, bone china and melamine account for 60%, 31% and 9%, respectively. 
LORGL is the segment leader with 43% industry capacity and 48% revenue market share and thus, a shift from steel to opalware provides a huge opportunity for the company. 

Valuation and Outlook 

LORGL is the segment leader with a healthy balance sheet (debt free). Changing Industry dynamics, higher margin products and more discretionary spending on their products 
translate into a good earnings growth for the company going forward. Taking all these factors into consideration, we have valued the stock by assigning 22x P/E multiple on FY22E 
with a BUY rating on this stock for target of INR 230, translating into an 50% upside from the CMP. 
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Stock  

Recommendation 
Buy at CMP and 

add on dips  

CMP  151 

Target price  230 

Investment Horizon  12-15 months 

BSE code 526947 

NSE Symbol LAOPALA 

Bloomberg LOG IN 

Reuters LAOP.BO 

Key Data  

Nifty 8,253 

52WeekH/L(INR) 228/130 

O/s Shares (mn) 111.0 

Market Cap (INR bn) 16 

Face Value (INR) 2 

Average volume  

3 months 64,355 

6 months 1,52,747 

1 year 95,398 

Share Holding Pattern (%) 

Relative Price Chart 

Source: Company,  BP Equities Research 

La Opala RG Ltd  BUY 

 Sector : Consumer Discretionary  

Key Financials 

YE March (INR. mn) FY18 FY19 FY20E FY21E FY22E 

Revenue 2,593  2,781  2,814  3,276  3,836  
Growth (Y-oY) 10.2% 7.3% 1.2% 16.4% 17.1% 

EBIDTA 1,066  1,123  1,199  1,412  1,657  
Growth (Y-oY) 21.5% 5.3% 6.8% 17.8% 17.4% 

Net Profit 734  740  833  986  1,162  
Growth (Y-oY) 18.1% 0.8% 12.5% 18.4% 17.9% 

Diluted EPS 6.6  6.7  7.5  8.9  10.5  
Growth (Y-oY) 18.1% 0.8% 12.5% 18.4% 17.9% 

Key Ratios 

EBIDTA (%) 41.1% 40.4% 42.6% 43.1% 43.2% 

NPM (%) 28.3% 26.6% 29.6% 30.1% 30.3% 

RoE (%) 14.6% 14.0% 14.0% 14.5% 15.0% 

RoCE (%) 21.0% 21.1% 20.0% 20.7% 21.2% 

Valuation Ratios 

P/E (x) 23.4x 23.2x 20.7x 17.4x 14.8x 

EV/EBITDA 14.3x 13.5x 12.6x 10.3x 8.6x 

P/BV (x) 3.4x 3.3x 2.9x 2.5x 2.2x 

Market Cap. / Sales (x) 6.6x 6.2x 6.1x 5.3x 4.5x 
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Company Background 

GM Breweries Limited (GMBL), incorporated in 1981 is engaged in the activities of manufacturing and marketing of Alcoholic Beverages such as Country Liquor (CL) and Indian 
made Foreign Liquor (IMFL).The company’s product portfolio includes brands such as Santra, Doctor, Limby punch and Dilbahar Souf. They are having a Bottling Plant at Virar, 
District Thane, in the state of Maharashtra with a capacity to produce about 50,000 cases a day. 

Investment Rationale 

Leadership position in country liquor market 

GM Breweries, being an established player in liquor business has gained consistently good brand image and loyalty from the consumers for the past several years. Initially, country 
liquor industry producers were producing only 750 & 375 ml bottles in the old days but this company introduced 180 ml bottles at the lowest possible price. This enabled them to 
gain surplus market share with a dedicated niche customer base. Currently, it enjoys a monopoly in the country liquor segment in the districts of Mumbai, Thane and Palghar re-
spectively. 

Deep penetration and healthy operational performance to augur well in the long run 

Company has a strong presence across districts of Maharashtra with a market share of 25% (70% Mumbai and Thane) which helps to create a competitive edge over its competi-
tors. On the financial front, the company has managed its packaging cost by migrating to PET bottles which enables them to reduce their packaging expense from 11% in FY11 to 
8.5% in FY19. During FY17-19, the company has witnessed a robust growth in operating profit with a 30.2% CAGR, despite high volatility in rectified spirits prices while its net profit 
grew by 37.3% CAGR . In addition, debt free balance sheet and surplus cash and cash equivalents make itself funded in terms of working capital. 

Valuation and Outlook 

GM Breweries is making concerted efforts to enhance its outreach into other districts of Maharashtra. With the finest quality of products and brand image, company’s G.M Santra 
brand is among the widely known products catering the demand among all country liquor industries. Owing to the above factors , its consumer outreach provides visibility and high-
er thrust for future growth. On the valuation front, we estimate Revenue and PAT to grow at ~12% and ~15% CAGR for FY19- FY21E respectively. We have valued the company 
based on 8x PE of FY21E and assign a Buy rating on the stock with target price of INR 476. 
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Stock  

Recommendation 
Buy at CMP and 

add on dips  

CMP 330  

Target price  476 

Investment Horizon  12-15 months  

BSE code 507488 

NSE Symbol GMBREW 

Bloomberg GMBR IN 

Reuters GMBR.BO 

Key Data  

Nifty 8,253 

52WeekH/L(INR) 682/221 

O/s Shares (mn) 18.3 

Market Cap (INR bn) 6 

Face Value (INR) 10 

Average volume  

3 months 26,189 

6 months 50,689 

1 year 81,727 

Share Holding Pattern (%) 

Relative Price Chart 

GM Breweries Ltd  BUY 

Sector : Breweries & Distilleries 

Source: Company,  BP Equities Research 

Key Financials 

YE March (INR. mn) FY18 FY19 FY20E FY21E FY22E 

Revenue 4,259  4,640  5,174  5,810  6,536  
Growth (Y-oY) (43.0%) 9.0% 11.5% 12.3% 12.5% 

EBIDTA 1,076  1,169  1,128  1,296  1,543  
Growth (Y-oY) 56.1% 8.6% (3.5%) 14.9% 19.1% 

Net Profit 729  823  936  1,075  1,255  
Growth (Y-oY) 67.1% 12.9% 13.8% 14.8% 16.8% 

Diluted EPS 39.9  45.0  51.2  58.8  68.7  
Growth (Y-oY) 67.1% 12.9% 13.8% 14.8% 16.8% 

Key Ratios 

EBIDTA (%) 25.3% 25.2% 21.8% 22.3% 23.6% 

NPM (%) 17.1% 17.7% 18.1% 18.5% 19.2% 

RoE (%) 25.0% 22.4% 20.6% 19.3% 18.5% 

RoCE (%) 36.9% 31.9% 24.8% 23.3% 22.8% 

Valuation Ratios 

P/E (x) 8.3x 7.3x 6.4x 5.6x 4.8x 

EV/EBITDA 5.5x 5.2x 5.2x 4.5x 3.8x 

P/BV (x) 2.1x 1.6x 1.3x 1.1x 0.9x 

Market Cap. / Sales (x) 1.4x 1.3x 1.2x 1.0x 0.9x 
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Company Background 

IG Petrochemicals Limited being the flagship Company of the Dhanuka Group, is the largest manufacturer of Phthalic Anhydride (PA) in India. It is one of the Lowest Cost produc-
ers of Phthalic Anhydride globally. PA is a downstream product of Orthoxylene (OX) a basic Petrochemical derived from crude oil. PA is a versatile intermediate in organic chemis-
try and used as an intermediate for the production of Plasticizers, Unsaturated Polyster Resins, Alkyd Resins & Polyols. The company has 4 manufacturing units at MIDC Taloja in 
Maharashtra. The annual installed capacity of PA is 2,22,110 MT. (incl. PA4). 
Investment Rationale 

Well positioned to tap import substation opportunity in PA 

With 53,000 TPA expansion, IGPL became the largest PA manufacturer globally (followed by Nan Ya Plastics and UPC technologies) in terms of production volume for commercial 
sale. With over 1,40,000 MT of import of PA in India( in FY19), we believe IGPL is well placed to capture import substitution opportunity. Three years post announcement of capaci-
ty expansion by IGPL, PA4 (new capacity) is expected to get a commission in the second half of March 20. During this period, due to production shortage PA import rose signifi-
cantly with a pace of CAGR 22% compared to CAGR 11.4% over FY11-19. In order to meet growing demand and limited headroom for volume growth (capacity utilization 91%), 
IGPL has set up a new plant through Brownfield expansion (PA4) and taking its total capacity to 2,22,100 TPA.  As per management, PA4 is expected to reach 70-75% utilization 
level in the first year of commissioning. With capacity coming on stream, management believes they will substitute PAN import by ~30%. As we have better clarity over PA4 com-
missioning timeline, we increase our volume growth estimate for FY21 from 10% to 20% (assuming ~60% utilization in PA4) on the back of export substitution opportunity and 
steady demand growth in the end user industries. 
Foray into advanced plasticizer to provide scope for margin improvement 
IGPL also forays into downstream product by introducing new product in specialty plasticizer DEP (Di-Ethyl Phthalate), since the compound is a suitable solvent for many organic 
molecules, it is often used to bind cosmetics and fragrances. DEP was reported as an ingredient in 67 cosmetic formulations, including bath preparations (oils, tablets, and salts), 
eye shadow, toilet waters, perfumes and other fragrance preparations, hair sprays, wave sets, nail polish and enamel removers, nail extenders, bath soaps, detergents, aftershave 
lotions, incense sticks, and skin care preparations. Post commissioning in June 20, the company is planning to cross sell this product to existing plasticizer clients since DEP carries 
better margin (EBITDA ~25%) increase in contribution from this product to further strengthen the overall margin of the company. We modeled INR 250mn incremental revenue from 
DEP in FY20E and INR350mn in FY22E. 
Valuation and Outlook 

We observed current gross margin and EBITDA margins are at multi-year lows. Therefore, we believe the possibility of further contraction in margin is minimal and we could see 
positive reversal in margin going forward as spreads improve. At the current market price (of INR102) the stock is available at 4.9x FY21E EPS of INR20.2. We keep our positive 
stance on future growth prospects of the company on the back of better visibility over PA4 commissioning with expected recovery in earnings. We value IGPL based on a 15 year 
average P/E of 11x to its FY21E earnings and arrive at a target price of INR 223. 
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Stock  

Recommendation 
Buy at CMP and 

add on dips  

CMP (INR)              102 

Target price (INR) 223 

Investment Horizon 12-15 months 

BSE code 500199 

NSE Symbol IGPL 

Bloomberg IGPL IN 

Reuters IGPT.BO 

Key Data  

Nifty 8,253 

52WeekH/L(INR) 321/81 

O/s Shares (mn) 30.7 

Market Cap (INR bn) 3.1 

Face Value (INR) 10 

Average volume  

3 months 18,356 

6 months 41,450 

1 year 31,800 

Share Holding Pattern (%) 

Relative Price Chart 

Source: Company,  BP Equities Research 

IG Petrochemicals Ltd  BUY 

Sector : Chemicals  

Key Financials 

YE March (INR. mn) FY18 FY19 FY20E FY21E FY22E 

Revenue 10,375 11,442 13,037 12,418 15,214 

Growth (Y-oY) 10.3% 13.9% -4.7% 22.5% 6.5% 

EBIDTA 2,673 2,225 995 1,408 1,654 

Growth (Y-oY) 63.1% -16.7% -55.3% 41.5% 17.5% 

Net Profit 1,461 1,165 365 622 771 

Growth (Y-oY) 44.3% -20.2% -68.6% 70.4% 23.9% 

Diluted EPS 47  38  12  20  25  
Growth (Y-oY) 44.3% -20.2% -68.6% 70.4% 23.9% 

Key Ratios 

EBIDTA (%) 23.4% 17.1% 8.0% 9.3% 10.2% 

NPM (%) 12.8% 8.9% 2.9% 4.1% 4.8% 

RoE (%) 31.8% 21.8% 5.7% 9.2% 10.5% 

Valuation Ratios 

P/E (x) 2.1 2.6 8.4 4.9 4.0 

EV/EBITDA 1.3 1.9 4.7 3.1 2.4 

P/BV (x) 0.6 0.5 0.5 0.4 0.4 

Market Cap. / Sales (x) 0.3 0.2 0.2 0.2 0.2 

68.7%

0.3%

5.7%

25.3%

Promoter FII DII Others
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Company Background 

Bombay Stock Exchange (BSE) incorporated in 1875, is an India’s lending exchange group which plays a prominent role in capita l markets. The company operates in two seg-
ments : Stock Exchange activity and Depository activity. Stock exchange provides a platform for trading securities while depository activity provides depository related services. It 
also provides various services to capital market participants, including risk management, clearing, settlement, market data services and education. The Company also offers the 
SCORES system, which is an online Web based system where investors can lodge their complaints against fraudulent activities. 

Investment Rationale 

Strengthening of Star MF platform to drive revenue growth 

Despite slowdown in overall mutual fund business, BSE through its star MF segment has expanded extensively. In Q1FY20, total income from this segment increased by 130% 
YoY at 119mn led by an increase in volumes and realization. Realisation improved to INR 9.8 per transaction from INR 7.8 per transaction (increase in pricing effective from 1st 
Apr’19).  Currently, over 12% of all transactions are carried out through the BSE’s Star MF program, with the market share of 75% in the segment. 

New initiatives for startups would enable to attract fresh investments 

BSE being the oldest stock exchange has attracted many Indian top entities. Recently efforts have been taken by BSE through signing an MoU with HDFC bank and Government of 
UP, Haryana and West Bengal by the legal authority to create awareness about benefits of listing. Also creation of startup index for newly listed firms This platform will provide an 
opportunity for fresh investment in new startup entities. On the other hand, Deutsche Borse’s (German trading platform) which has strategic stake in the company, provides an edge 
in technology at a significantly lower cost through offering a Eurex platform. Going forward, such alignment would enable new opportunities to unfold.  

Valuation and Outlook 

BSE ltd is the largest exchange by number of listed companies and India’s largest and world’s 10th largest exchange by market capitalization. We expect BSE’s revenue to increase 
at a CAGR of 11.5% driven by its investment in future growth drivers like INX, Insurance distribution, SME and StAR MF  over FY20-22E and also some operating leverage to play 
out with EBITDA margin growing from 6.5% in FY19 and expected 1.9% in FY20 to 14.4% in FY22E. In addition,  it is a debt free company with healthy liquidity ( Cash & Equivalent 
2x of current market cap) with a very attractive dividend yield of ~12%. Owing to all these factors, we have valued the company based on 9x PE of FY22E and assign a BUY rating 
on the stock with target price of INR 444. 

  

4 

Stock  

Recommendation 
Buy at CMP and 

add on dips  

CMP (INR)              296 

Target price (INR) 444 

Investment Horizon 12-15 months 

BSE code 0 

NSE Symbol BSE 

Bloomberg BSE IN 

Reuters BSEL.BO 

Key Data  

Nifty 8,253 

52WeekH/L(INR) 648/275 

O/s Shares (mn) 45 

Market Cap (INR bn) 13 

Face Value (INR) 2 

Average volume  

3 months 1,08,647 

6 months 1,19,537 

1 year 1,24,185 

Share Holding Pattern (%) 

Relative Price Chart 

Source: Company,  BP Equities Research 

BSE Ltd  BUY 

Sector : BFSI  
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13.8%

56.5%

29.7%

FII DII Others

Key Financials 

YE March (Rs. millions) FY18 FY19 FY20E FY21E FY22E 

Revenue 5,072  4,503  4,480  5,032  5,575  
Growth (Y-oY) 28.8% (11.2%) (0.5%) 12.3% 10.8% 

EBIDTA 1,302  291  85  458  803  
Growth (Y-oY) 262.7% (77.6%) (70.7%) 437.9% 75.3% 

Net Profit 2,373  1,942  1,474  1,857  2,219  
Growth (Y-oY) 19.3% (18.2%) (24.1%) 26.0% 19.5% 

Diluted EPS 52.7  43.1  32.7  41.2  49.3  
Growth (Y-oY) 19.3% (18.2%) (24.1%) 26.0% 19.5% 

Key Ratios 

EBIDTA (%) 25.7% 6.5% 1.9% 9.1% 14.4% 

NPM (%) 46.8% 43.1% 32.9% 36.9% 39.8% 

RoE (%) 46.8% 43.1% 32.9% 36.9% 39.8% 

Valuation Ratios 

P/E (x) 3.7x 12.7x 13.7x 14.9x 14.9x 

P/BV (x) 0.4x 0.5x 0.5x 0.9x 0.9x 

Market Cap / Sales (x) 2.6x 3.0x 3.0x 2.6x 2.4x 

Cash/ Market Cap (x) 2.1x 2.0x 2.1x 2.2x 2.3x 



 

 

Company Background 

Incorporated in 1999, Central Depository Services (India) Limited (CDSL) is one of the two depositories in India and the only one to be listed. The BSE initially promoted CDSL, but 
subsequently diluted its stake to leading banks, which became CDSL’s ‘Sponsors’. CDSL is the leading securities depository in India in terms of incremental beneficial owner (BO) 
accounts. 

Investment Rationale 

Prominent player with high entry barriers   

In India, the depository industry consists of two major players namely National Securities Depository Limited (NSDL) and Central Depository Services Limited (CDSL) promoted by 
NSE and BSE respectively. Over the years, CDSL has focused more on acquiring non institutional investors with a primary objective of volume being a bigger driver of revenue for 
depositories than the value. In FY19, CDSL has managed to gain a market share of (63% in FY19) for Beneficial owner (BO) and depository participants (594 v/s 276 of NSDL). 
Therefore, with a strong parental backup and high regulation by SEBI these existing depositories have clear advantage over any new entrants. 

Diversified revenue stream coupled with growth avenues beyond capital markets 

Currently, around 70% of CDSL’ s revenue  are generated from market inked activities such as transaction ,IPO charges and annual issuer charges and the rest from online data 
charges/KYC and various other such services. Moreover other opportunities such as digitization of academic records, depository services to unlisted companies, insurance and 
commodity depositories will enable them to diversify their service portfolio beyond the capital markets and increase its market share. 

Valuation and Outlook 

CDSL’s strong business model , diversified revenue stream, robust cash flow generation,  new avenues of insurance and academics provides significant opportunity to increase its 
revenue and expand margins. Transactions charges/KYC revenue is expected to revive with retail participation and improved market sentiments. New revenue streams like NAD 
(National Academic Depository) and e-warehouse receipts are future growth drivers. All these factors coupled with a competent management team enables in gaining visibility for 
long term sustainable growth. On valuation front, we have valued the company by assigning a  23x PE of FY22E with a Buy rating on the stock with target price of INR 329. 
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Stock  

Recommendation 
Buy at CMP and 

add on dips  

CMP (INR)              217 

Target price (INR) 329 

Investment Horizon 12-15 months 

BSE code NA 

NSE Symbol CDSL 

Bloomberg CDSL.IN 

Reuters CENA.BO 

Key Data  

Nifty 8,253 

52WeekH/L(INR) 301/179 

O/s Shares (mn) 104.5 

Market Cap (INR bn) 22 

Face Value (INR) 10 

Average volume  

3 months 4,79,436 

6 months 7,74,800 

1 year 4,96,900 

Share Holding Pattern (%) 

Relative Price Chart 

Source: Company,  BP Equities Research 

CDSL Ltd  BUY 

Sector : BFSI  

Key Financials 

YE March (Rs. millions) FY18 FY19 FY20E FY21E FY22E 

Revenue 1,877  1,947  2,213  2,381  2,796  
Growth (Y-oY) 28.6% 3.7% 13.7% 7.6% 17.4% 

EBIDTA 1,104  1,089  1,025  1,184  1,476  
Growth (Y-oY) 39.0% (1.3%) (5.9%) 15.5% 24.7% 

Net Profit 1,032  1,135  1,166  1,281  1,493  
Growth (Y-oY) 20.3% 10.0% 2.7% 9.8% 16.5% 

Diluted EPS 9.9  10.9  11.2  12.3  14.3  
Growth (Y-oY) 20.3% 10.0% 2.7% 9.8% 16.5% 

Key Ratios 

EBIDTA (%) 58.8% 56.0% 46.3% 49.7% 52.8% 

NPM (%) 55.0% 58.3% 52.7% 53.8% 53.4% 

RoE (%) 19.3% 21.3% 21.9% 24.0% 28.0% 

RoCE (%) 20.7% 20.4% 19.2% 22.2% 27.7% 

Valuation Ratios 

P/E (x) 21.9x 19.9x 19.4x 17.6x 15.1x 

EV/EBITDA 20.0x 20.3x 21.56x 18.66x 14.96x 

P/BV (x) 4.2x 4.2x 4.2x 4.2x 4.2x 

Market Cap. / Sales (x) 12.0x 11.6x 10.2x 9.5x 8.1x 

20.0%

1.8%

41.2%

36.6%

Promoter FII DII Others
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